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New Cities



New Neighborhoods



New Buildings



Why?



Changing Consumer Preferences



Changing Consumer Preferences
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“Domestic light beer sales in the 

U.S. hit a 10-year low in 2015.”
- Bloomberg



Changing Consumer Preferences



Changing Consumer Preferences
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Customization is Key
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Customization Impacting Real Estate 

VS.



Customization Impacting Real Estate 
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Today’s Workforce



Here?



Here.



Fringe Buildings Go Mainstream



Fringe Buildings Go Mainstream



Fringe Buildings Go Mainstream

Value in 2011$10 M



Fringe Buildings Go Mainstream

Value in 2011

Value in 2016 ($574 per SF)

$10 M
$300 M



Character Counts



Cummins Station

Vacancy rate ten years ago

Vacancy rate today 

60%
1%



Better Than New
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New Neighborhoods



Fringe Neighborhoods
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New Neighborhoods
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New Cities



The technology industry remains a leader in leasing
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So where can we find good market opportunities?

Opportunities…





What do today’s NERDS want?



Markets to which people, especially millennials, are moving in droves; and where 

Gross Metropolitan Product (GMP) is growing 2X more than the U.S. average



Follow the NERDS

+2.3%
NERDS 1980-2015

average

+3.0
NERDS 2015

average

+1.3%
U.S. 1980-2015

average

+2.2%
U.S. 2015

average

2016 NERDS JOB GROWTH HAS 

OCCURRED

EMPLOYMENT DEMOGRAPHICS

1.4X
FASTER THAN 

THE

NATIONAL 

AVERAGE

POPULATION GROWTH HAS 

OCCURRED

2.3X
THE NATIONAL 

AVERAGE 

SINCE 2010

+235,405 
NERDS  population gain in 2015

110% 
NERDS college education levels above national average 



Revenge of the NERDS
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Revenge of the NERDS
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New Developments 



Transit Matters

37.3%
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Transportation

• Local transit options are limited 

of employees drive alone to work 
every day.  However, only:

of employees prefer to drive alone.  The rest wish 
there were more transit options.

87%
53%



Cities to Invest in: Remember the NERDS



Locations to Invest in: Remember the Fringe



Buildings to Invest in: Remember the Story



Thank you!



Transportation

87%
53%

86.7%

0.7% 7.9% 1.3% 0.1% 4.2%

DRIVE ALONE CARPOOL PUBLIC 
TRANSPORTATION 

WALK BIKE OTHER 

How do you get to work each day?



Transportation

87%
53%52.6%

4.6%
22.3%

6.7% 10.7%

DRIVE ALONE CARPOOL PUBLIC 
TRANSPORTATION

WALK BIKE

How would you prefer to get to work each day?



Urbanization Driving Real Estate Preferences 

24.8%

20.8%

11.6%
9.0%

4.0%

LOCATION / 
COMMUTE

BUILDING AMENITIES WORK STATION MORE PRIVATE AREAS MORE COMMON 
AREAS

If you could change one thing about your workplace, what would it be?



The Transit Premium

1501 Woodfield Drive 
• Built 1980
• 365,000 RSF
• Class B+

1560 Sherman Avenue
• Built 1979
• 368,000 RSF
• Class B+



The Transit Premium

1501 Woodfield Drive 
• Built 1980
• 365,000 RSF
• Class B+

1560 Sherman Avenue
• Built 1977
• 368,000 SF
• Class B+

Transit/Walk Score:

48

Transit/Walk Score:

96



The Transit Premium

1501 Woodfield Drive 

1560 Sherman Avenue

Transit/Walk Score:

48

Transit/Walk Score:

96

$22

$32

35%

8%

Asking Rent

Asking Rent

Vacancy

Vacancy


